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44 05 Q106 42 06 43 06 44 06 
Net Cash Provided (used in) by Operating 
Activities 
Add (deduct): 

Free Cash Flow 
Capital Expenditures 

Add (deduct): 
AT&T pre-paid Liability Redemption 
Capital Expenditures- EarthLink LPVA 

($6,843) ($4,134) ($33,933) $5,389 $8,024 

($10,396) ($3,752) ($18,252) ($18,418) ($9,778) 
($17,239) ($7,886) ($52,185) ($13,029) ($1,754) 

$33,538 
$15,065 $12,281 $1,177 

Notes: 

I Covad defines Free Cash Flow as Cash Flow from Operations less Capital Expenditures 

* Q2 06 Adjusted Free Cash Flow excludes a $33.5M payment to  redeem an AT&T pre-paid liability 

* Q2-Q4 06 Adjusted Free Cash Flow excludes EarthLink LPVA CapEx associated with the build-out of Covad’s Next-generation 
network, funded from $50M investment proceeds 

Adjusted Free Cash Flow is a non-GAAP financial measure. For a reconciliation of Adjusted Free Cash Flow and Free Cash Flow 
to Cash Flow from Operations, a GAAP financial measure, please see the appendix 
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Carrier Products and 
Services 
Yolee service. 

VOlP services 

1mern.t services 
Tmnapon Senicer 

Collocstion 

XO Network Map 

ACT Online Toolkit 

Carrier - Network Access 
Piicing Toot (NAPT) 
carrier customer 
Welcome Kif 

Submit your Btiiing Dispute 

Businerr center 

canter curtomsra 
Disconnect Form 

Are Carr ier  Services far  you? 

XO is wmmitted to serving the needs of emerglng and established carrlers and service providers such 
as: 

n Competitive Local Exchange Carrier (CLEC) 
* Internet Service Provider (ISP) - Interexchange Carrier (IXC) - incumbent Local Exchange Carrier (iLEC) - Non-Facility Based Reselier - Buiiding Lacai Exchange Carrier (BLEC) - Cabie N Provider - Wireless Service Provider 
m VOlP Service Provider - Utility Teiewm Division 

This wmmilment. cambined with our flnanciai strength and vast network, means you a n  rely on XO lo 
provide the Communications solutions you need to slay wmpetitive today ... and further dawn the road. 

With assets that directly wmpete with those of the largest telewmmunications service providers, XO 
serves Carriers and Service providers of various Sizes. Sa no matter what your line of business. or 
product or Sewice requirements. XO can handle a piece of your business ... or all of it. We'li design a 
Solution specificaily for you, evaluating and delivering exactly what you need at a price you can afford. If 
ifs speed 10 mahet you need. XO can help you expand into new markets with little to no additional effort 
or capital expense. That way. you can remain focused on running your business and servicing your 
customers instead of constructing networks. 

Product Parifolio 

XO understands that carriers and Service providers need mare than just bandwidth to satisfy their 
customers. So along with the generous bandwidth capabilities we offer, our pmduds and services - 
coupled with dedicated customer service and technical su~vorl  - make it Dassible for vou to deliver what 
your customers need 

I - " Y z T l  [Ymz-] 
Services Services 

i i 

Wholesale Local iP Aggregation Prlvale Line 
Voice 

Dedicated Infernet OS-1 Aggregalion 
Long Distance ACCeSS 
lerminat,On Ethernet 

ISP ",a, - _ _  
waveiengm 

inbound PRI 

Let's Talk1 
W&& a person-to-person meeting with XO Carrier Services at an upcaming trade show 

Contact XO 

Sales 

W a c 1  us oniiiia 
contact saics ut 
no0 474.1753 

S"PPDI1 
catt toii-iiee 877.792.5550 

-or Conta~Oi P D F )  
M :  Just hi C m w 3  

What's Hot 

f0 Carrier Sewices 
pyeiview IPDF) 
D e  Bandwidth 
pernand Sui@ 

FonesllAiI Case 
Stud" (PDF, 
12 Case Stud" (PDF) 

WOiteoaDeriPDF) 

* Carrier Qua?erlv 

&&ln Reseller 

Bidnded Sol~lanq 
&Q&&&&& 

Ii?sk&I -- - - bfe Afler UNE-P 

Mema V W s  Ncxf 
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XO Communications Signs Five Agreements for Wholesale 
Local Voice Solution 

March 20, 2006 

Contact XO 

Corporate Headquarters 
1.703.547.2000 
G.macl us Oniipg 

XO Wholesale Olfering Delivers Savings and Stability for Competitive Telcos Serving 
Residential and Small Business Markets 

SAN DIEGO, CA - Today at the CompTel Spring 2006 Convention & Expo, XO Communications 
announced agreements valued at more than $66 million aver the next five years with five wmpetitive 
local exchange carriers (CLECs) f o ~  its Wholesale Loca! Vo,cc Services solution. Designed as a robw.1. 
competitiveiy-priced alternative to wholesale piamrms provided by incumbent operators, XOs wholesale 
Service will enable FONES4ALL. Wabia Comunicaciones. i3 Networks. PCSI, and Telscape 
Communicattons to more cast-effectively provide local and long distance SeNiCeS to their residential and 
small business customers. 

Launched in August 2005, X O s  wholesale offering far CLECs SNing the residenlial and small business 
markets has rapidly gained momentum as a vitai alternative to the unbundled network element platforms 
(UNE-P) provided by incumbent carriers that were eliminated on March 11, 2006. The XO service 
delivers all the advantages af the UNE-P plalform. and enabies CLECs to avoid iess economical Choices 
such as building their own network facilities, or paying premium prices through commetciai agreements 
or Speciai acce~s SeNiCeS from incumbent ibcal exchange carriers. 

Habia Comunicaciones, which provides iocal telephone service to the growing Latino market in Texas, 
was the first Customer to deploy XO Wholesale Local Voice services and has been very successful in its 
implementation efforts. in just three months, Habla Comunicaciones has installed more than 17.000 end 
users using the XO wholesaie platform and continues to install more than 500 new end users per day. 

"We are helping ensure the availability of wmpetitive Sewice far residential and small business 
customers Served by CLECs,' said Emie Ortega, president of carier sales at XO Communications. "Our 
nationwide Whoiesaie Local Voice services platform allows CLECs to continua providing their customers 
the choices. savings. and first-rate s e ~ l c e  they deserve." 

'"Our residential CUStOmerS w ~ n t  on us far high-quality. iow-cos19eNice." said FONES4ALL CEO 
B e m a  Cardana. 'Paying higher prices to lease faciiities, or building our own, would dramatically impact 
our business modei. With XO. we've been able to iemain cost mmpeliiive Without wmpmmising quality, 
and our customers are the beneficiaries.' 

"Small businesses are an often overlooked segment of the market. Stuck between the residential masses 
and larger enterprises." said Devin Semiei, PCSl's CEO. "Serving businesses with five lines or less is 
critical to us, and X O s  solution complements our requirements and enables us lo deploy a full suite of 
ioca! and long distance voice and data services for our customers." 

"This product is a landmark opportunity that allows Telscape to blend our unique telephone network 
features far our target Hispanic consumers by partnering with the world class network of XO 
Communications,' said Ruben Garcia, PresidenVCEO of Telscape Communications. "This partnership 
with X O s  network has enabled Telscape to cover more Spanish speaking Hispanic households in 
Southern California than any other teiephone company." 

The XO Wholesale Local Voice SeNiCeS plalform provides CLECs With a pre-determined block of 
capacity for telephone lines. and a physical connection for transporting voice t i a f iC  fmm XOs 950 
Coilocation faCilitieS in 70 markets nationally lo the CLECs' voice switches. As a result, CLECs can 
provtsion and manage these lines as part of their own networks -giving them full mntrol over biliing to 
maximize revenue Streams, eliminating the time and expense of central ofice buildouts, achieving 
savings, and securing long-term stability for thernselyes and their Customers. 

To help CLECs and reseiiers understand the various UNE-P alternative~ availabie to them, XO in 
December 2005 conducted a webinar in conjunction with PHONE+ and xchange magazines titled, "Life 
After UNE-P. Re-Engineering CLEC Businesses'. TO view the webinar. go to 
hnD ;;wvwi x:i comiaroducsicar.iei'webinariweOinsmoDhtmi, 

Foran example about how customers are using XO WhoieSale Local Voice services. view the i3 
Networks case study at httC.!!ww ~ 0 . ~ 3 l l i 3 i 0 d ~ ~ t ~ i ~ a 1 r i e i i i 3  case Sludwdf. To Contact an XO sales 
representative. call (888) 963-8283 

About XO Communications 
XO Communications (OTCBB: XOn0.0B) is a leading provider of national and local telecommunications 
service9 to businesses, large enterprises and 1elecommUnicationS companies. XO offers a wmplste 
porlfolio of services, including local and long distance voice. dedicated internet access. private 
networking, data transport. and Web hosting services as well as bundled voice and Internet solutions. 
XO provides these services over an advanced, national facilities-based IP network and S ~ N B S  more 

http l lwww.xo.comlnewrl292.html Page 1 of 2 
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t!mn 70 metropolitan markets across the United States. For more information visit \www xo coin 

About FONES4ALL 

te!ecammunicat,ons sew,ces to low income residents throughout the State of California. FONES4ALL. in 
conjunction with the California Public Utilities Commission's Universai Lifeline Telephone Service (ULTSI 
program. pmv8des high quality Customer~focused local service to minority families, senior citizens, 
students No Pagues Mast Formore mfoimalton about FONES4ALL or the ULTS program call toil free 1 
(877) 366~37420~ ~ $ 5 1  

About Habia Comunicaciones 
Habia Comunicaciones provides local telephone Service for the burgeontng Latino Communities of 
Texas. Founded in 2001 Habla was the first corporation In Texas dedicated to attending to the needs ai 
tne 1.atino community The company has grown rapidly and built customer confidence by delivenng rapid 
servrce activation. high quaiity S ~ N I C  
language For mole information. visit 

Aboat i3 Networks 
i3 Voice 8 Data Ioc . dlhiai 13 Networks. is a Houston-based whalesale voice and data 
telecommunications company that specializes ~n helping competitive iocal exchange carriers (CLECs) 
diid !rSPs succeed i t)  t h w  chosen markets What makes 13 unique are the UNE-3@ and the patent 
pending Fractional Switch Ownership programs that enable CLECs to enjoy the benefits of their own 
newark without the Upfront expense and ongoing maintenance typically associated with telecom 
networks For more infomiation. go to 

Abou 
PCSl 
teiec0 
sen'ices The Company suppons m a i l  and medium-sized business customers in Californ#a wlth 
slgnlf?cant Cost savings on high-quaiity local and long distance services. including vaiue-added S~NICBS 

such as voice messaging and ISDNIDSL internet access 

About Telscape 
Teiscape Communications Inc. 1s a facilities-based phone serme provider that caters to the Hispanic. 
Spanish speaking community and maintains the nations only fully biiingual network. Tel~cape currently 
has Over 95,000 lines in service and employs over 340 people in Southern California. Teiscape is a 
privately held company Owried by a private equity flrm and is headquartered in Monrovia, Caiifornia. For 
more Information. please visit 

FOR MORE INFORMATION CONTACT: 

CHAD COUSER I XO COMMUNICATIONS 
703-547-2746 
CHAD.COUSER@XO.COM 

FONES4ALL 15 the leading provider of hundied packages Of iOcai. long distance and international 

9. working with customers m their native 

I formerly Pacific Centrex Sewices. is a privately heid. fuli-service 
rovidei and manager of state~of-the-art Centrex-based telecommunlcations 
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BOUT NEXTLINK'M /SERVICES [PARTNERS /NEWS 8 EVENTS /CAREERS /CONTACT 

NextlinkTM Services 

Reseller Partner Program 

Communications Carriers 

Business 

Government 
sL>e, ;") ";. 

ings 
>Home .- >Spectrum Map 

Nextlink is the leading provider of broadband wireless services to fixed and mobiie communications 
providers seliing to business and government customers. 

A s  one of the nation's largest holders of fixed wireless spectrum, Nextlink delivers high-quality, 

carrier-grade mireless alternative access soiutions that scale to meet the demands of today's 

converged world of communications-supporting next-generation mobile and wireline voice, data 
and video appiications. 

Nextlink spectrum holdlngs cover 75 major markets in the United States 

Nextlink'u Licensed Spectrum Holdings 

About News & 
NextlinkTM Events 

Home 1 1 Services ~ Partners I j Careers 1 Contad 1 Legal I Privacy 

?Copyright 2006 Nextlink Wireless Inc All rights reserved Nextllnk and the Nextlink design logo are trademarks of Nextlmk Wireless. Inc 
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Onvoy Network 
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Premier Serving Area 
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Onvo; Network POP 
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Network Infrastructure 
NATIONAL POINTS OF PRESENCE 

gfJ ONVOY" 
It's the future- 
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Wholesale < Solutions < Home 

Think Outside the RBOCsSM 

Every carrier has a network that can take you places with tall buildings and eight-lane highways. 
Onvoy's network extends far beyond large cities, presenting you with opportunities along the way. 

Whether you need access from Seattle to Chicago, or from Minneapolis to Montreal -- or places in 
between -- Onvoy can take your network there. Quality of Service guarantees high-quality 
communications. 

CONTACT US 8 LEGAL NOTICES I ONVOYQ 2007. ALL RiGHTS RESERVED. 
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IP Services < Wholesale < Solutions < Home 

IP Services 
Dedicated Internet 
Broadband IP Voice 

EQCPMEN7 

Ahead of the Curve 

For more than four years, Onvoy has been providing IP Services (Internet Protocal) to our 
customers. Because we were one of the first companies in Minnesota to offer IP, we're experienced 
in providing customized solutions that our customers count on to grow their own businesses. 

Today, our IP services include Broadband Voice products for business and residentail markets, 
IPTV to help cable operators compete, and Dedicated Internet to transfer data at lightning speed. 

Contact us today to find out how you can begin offering IP services through a customized solution 
from Onvoy. 

CONTACT US j LEGAL NOTICES 1 0 VffYIZ 2007. ALL RIGHTS RESERVED, 

httP:/lwuvw.anvov.comlrol.who_ipr.rhtml Page 1 of 1 

__- . , . . .,.-._"I__ -- I - ~-.. . . . . . . ~ , . ~ . . ~ , _ _ I . . _ _ . _ _ . . . . ,  *. 
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Broadband IP Voice < IP Services < Wholesale < Solutions < Home 

- 
Broadband IP 
Voice 

BiI f tQESS 

EDLICCTION 

F INAhCIAL 
VolP is for everyone. 

Onvoy, a proven leader in IP technology, has created Broadband Voice to enable you to take 
advantage of our experience by offering VoIP services to your customers. Broadband Voice is a 
feature-rich, turnkey solution that includes all essential services such as CALEA and 911, and is 
compliant with all state and federal telecom regulations. Focused on the residential customer, 
Broadband Voice gives you increased speed to market by leveraging Onvoy’s ongoing investment in 
technology, innovation and continuous improvements. Broadband Voice allows you flexibility in 
packaging, and customization for your customers. 

“EAL:II CARE 

WHOLESALE 

PROFESSiDldlii 
SERVICES 

EQdfWENT 

Leverage the Technology 

Increase speed to market and agiliry with Onvoy’s ongoing investment in technology 
innovation and testing 
Leverage Onvoy’s more than four years of experience successjdly designing and 
implementing VolP services in real-world environments 
Avoid softswitch purchases and hiring of personnel with new skills 
Use current infrastructure and technologies, such as DSL and cable deployments 
Maintain essential services (e.g. CALEA. 911 and e911) 
Add a solution that is alrea4 compliant with state and federal telecom regulations 

Enhance Your Business 

Bridge customers from current model to@ture business 
Expand product portfolio, increasing competitive options and driving incremental revenue 
opportunities 
Gain “Killer App” to drive growth of other services, such as DSL and cable deployments 
Build new capabilities with minimal capital investment. 

htIp://www.onvoy.com/sol.who_ips_bipv.rhtml Page 1 of 2 
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Gain More Customers 

FighI u ~ g r e s s i ~ : ~  competition .f&m wireless and national V o P f i r m s  
9 Expund local calling areas 

Enhuncc wpzrtution us pi-ovider of innoiaative, high-tech solutions 
Sell us sepur.ute puckuge 07 incorporate into exisring ofreFings 

CONTACT us LEGAL NOTICES 1 ONVOYZ zoo7 ALL RIGHTS RESERVED, 
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Conibiiialian Will Fudher Leveiage Level 3's NaIionw;de Network 

Acquisitmn Expected to be Adiusled OlSDA Posdrve iri 2007 and Cash Now 
POSifrve in 2008 

Piirchase Price of Approximately $1 4 Biiiion in Aggregate Cash arid Stock 

Acqiirsitiori Expected to Accelerate Growth of Level 3's Buslness Markets Group 

FIELD, Colo., October i 7 ,  2056 - Level 3 Communications, Inc. (Nasdaq. 
LVLT) today announced that it has signed a definitive agreement to acquire 
Broadwing Corporation (Nasdaq. EWNG). a wblicly held provider of optical 
network comrnunications sewices Under the terms of the agreement. Level 3 will 
pay $8.18 of cash plus 1 3411 shares of Level 3 common stock for each snare of 
Broadwing common stock outstanding at closing In total, Level 3 currently expects 
to pay approximately $744 million of cash and issue approximately 122 m h n  
shares 

, '  , , Broadwing, based in Austin Texas, delivers data. voice and media solutions to 
enterprises and service providers over its 19.000 mile intercity fiber network 
Approximately half of Broadwing's revenae comes from the wholesale market, with 
business customers comprising the remaining revenue 

A, oniccr,c:: I 

"The acquisition of Broadwing is consistent with both the Level 3 wholesale market 
strategy as well as our more recent entry into the enterprise market." said Janies Q. 
Crowe. chief executive officer of Level 3. "We believe the combinalion 01 Level 3 
and Broadwing ivill create value for our investors through the elimination of 
duplicative network and operating costs. the addition of a soiid revenue base. and a 
further strengthening of our financial position 

'Broadwing has made great strides with national enterprise customers as a result of 
their slrong product portfolio and national sales leanis This creates an exciting 
Jpportunity for us to leverage both of these capabilities to accelerate the growth of 
Level 3 s Business Markets Group." 

"Ne are confident in our ability lo successfully integrate Broadwing," said Kevin 
O'Hara nresident and chief operating officer of Level 3 "We have completed the 
majority of inregration efforts from our WilTel acquisition under budget and ahead of 
schedule The Integration activities for our more recent acquisitions are also on 
plan." 

htln:! www. Irvrl~.cominewsro1~m/nressreieases/200h/200h1017.htrnl 2/21/2007 
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"Bringing together the resources and talents of Broadwing and Level 3 is an 
exciting opportunity for our company, allowing us to capitaiize on the strengths of 
both companies and on advances in technology." said Steve Courter, chief 
executive officer of Broadwing Corporation "The conbination of our two operations 
'wl! creak a powerful company in the global lelecommunicat~ons industry with 
strong growth potential " 

During 2005. Broadwing has grown revenue and improved its margin profile." said 
Sunit Patei, chief financial officer of Level 3. "Broadwing has had success with 
exvanding its enterprise customer base and sewice offerings as well as its 
transport business. We expect the combined operations to directly benefit from 
these efforts 

Broadwing is expected to contribute positive Adjusted OlBDA in 2007, and even 
thoiigh we expect integration efforts to exlend into 2008, we expect Broadwing wil! 
generate aoproximately $200-$250 miliion of Consolidated Adjusted OtBDA in 
2008 

'Inciuding the benefit of synergies and lhe cost of integralion including capilal 
expenditures. this transaction is free cash flow positive in 2008 and should 
coiitiibute over $200 million of free cash flow in 2009 Total integration costs are 
expected to be approxtmafely $1 13-$130 million 

"We expect the transaction to further improve Level 3's financial position and 
reduce leverage given it5 expected positive Adpsfed OlBDA contribution and 
Broadwing s approximately $150 million of net cash as of June 30. 2006 " 

As of June 30. 2006, Level 3 had approximately $1.4 billion of cash and marketable 
securities on hand as adjusted for the acquisitions of TelCove and Looking Glass. 
the sale of Software Spectrum and the redemption of its outstandmg 9.125% Senlor 
Notes due 2008 and 10.50% Senior Discount Notes due 2008 

Ciosing is sub!ect to customary conditions, including receipt of applicable state and 
federal regulatory approvals, and is also subject to the approvai of the stockholders 
of Broadwing. Closing is expected to occur in the first quarter of 2007. 

Level 3 will hold an investor and media conference call today lo dfscuss the 
announcement at 10 a In. EDT. To join the cal!. please dial (612) 332-1025 A live 
broadcast of the call can also be heard on Level 3's Web Site at Y 
An audio replay of thecal: will be available witnin 24 hours after the call through $he 
Web site or by diai:ng (320) 365-3844 -Access code 845296. 

Ledel 3 "as advised ori the transaction by Evercore Partners, JPMorgan and Merrili 
Lynch 8 Co L eve1 3 received legal representation from Wiilkie Fari  8 Gallagher 
LLP 

. .  

Abo~i: Level 3 C o ~ i ~ " n i c a t i Q n s  
Level 3 Cornmunications Inc (Nasdaq. LVLT) an interriationai communications 
cornpany operates one of the iargest Internet backbones in the world. Through its 
customers, Level 3 is the primary provider of Irternet connectivity far millioris of 
broadband subscribers. The company provides a comprehensive suite of services 
over Its broadband fiber optic network including Interne! Protocol (IP) services. 
broadband transport and infrastructure services. colocation SepJices, voice sewices 
arid voice over IP services. These sewices provide building blocks that enabie 
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When is thenext Annual Meeting of Stockholders? 
W h a t j s ~ . 3 C o m m u n i c a t i o n S  stock solit hisLofy? 3 Clickhere fordetalls 

Can I buy stock directly from Levei 3 ,  or do i have to use a broker? 
Level 3 Communications does not have a direct stock purchase pian All trades must be 
made through a broker Level 3 IS traded on the Nasdaq under the ticker symbol LVLT 

Does Levei 3 Communications pay dividends? 
Level 3 does not pay dividends. The Company is in the early stages of its business pian 
and Qrowinq the bcsiness. A! !h.is time, we believe that our shareholders' interests are 
better served by investing funds in our continued growth. 

I am the holder of a Kiewit Class D Stock Certificate. Do I need t o  exchange this 
certificate into Level 3 Common Stock? 
No. Kiewit Class D stock was converted one for one to Levei 3 Common Stock on Aprii 
1. 1998. No action was required of the Kiewit Class D hoiders, and the ClaSS D 
certiftcates are now recognized as Level 3 Common Stock 

When is the next Annual Meeting of Stockholders? 
The 9th Annual Meeting of Stockholders was held on May 15, 2006, in Broomfieid. Go. 
For more information please &k m. The date for the 10th Annual Meeting of 
Stockhoiders has not been determined yet. 

while the stock was stiil registered as Kiewit Diversiiied. Inc. Class D Stock (ticker: 
KlWT a €  Nasdaq OTC) Each Class D stockholder received five shares for each share 
held on the record date 

On July 20, 1998, the Board of Directors of Level 3 Communications declared a one- 
for-one stock split payable to Stockholder of record as of July 30, 1998. The stock 
(LVLT) began trading on Nasdaq at the adjusted price for the dividend distribution on 
August 10,1998. 

TOP W 

What does "Level 3" mean? 
The term "Levei 3" comes from the layered set of protocols or standards that are 
often used in the industry to describe networks. The Company's strategy 
generally calls for services to be provided in the first three IeVeIS of these 
technical specifications. 
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What is the scope of Level 3's Network? 
An in.depth description of the Level 3 Network can be found on our Web site 
here. 

What is Level 3's corporate history? 
Level 3 Communications, inc. was originally founded in 1985 as Kiewit Diversified 
Group inc. (KDG), a wholly-owned subsidiary of Peter Kiewit Sons', inc. (PKS), a 
114-year-old construction, mining, information Services, and communications 
company headquartered in Omaha, Nebraska. KDG was originaiiy created to hold 
PKS' non-construction business assets. 

On January 19, 1998, KOG announced it was changing its name to Level 3 
Communications, Inc. Since late 1997, the company has substantially increased 
the emphasis it places on and the resources devoted to its communications and 
information services business. 

On March 31, 1998, PKS announced the separation of its construction and 
communicationlinformation services business, establishing Level 3 as an 
independent corporation. Prior to April 1, 1998, Level 3's common stock was 
traded on the OTC Bulletin Board under the symbol KiWT. On April 1, 1998. Level 
3 Common Stock started trading on the Nasdaq National Market under the 
symbol LVLT, 

What is Level 3's Communications Services business? 
Level 3 provides underlying infrastructure for many of the most respected 
household names in the communications and internet industries using a multi- 
conduit, iP- and Ethernet-optimized globai network that the company built and 
owns. The company operates one of the largest internet backbones in the world 
and is one of the largest providers of wholesale dial-up service to lSPs in North 
America. Level 3 is the primary provider of Internet connectivityfor millions of 
broadband subscribers, through its cable and DSL customers. Level 3 offers a 
wide range of Communications sewices over its 36,400-route mile 
broadband fiber optic network connecting 16 countries, including internet 
Protocol (iP) services, broadband transport. colocation services, patented 
Soitswitch.based managed modem, and voice services. 

Communication Services had approximateiy 4,350 employees at the end of 2Q06. 

T O P  [II 

What is Level 3's Information Services business? 
information Services inciudes Level 3's Software Spectrum subsidiary. 

Software Spectrum is a globai business-to-business software services provider with 
Sales iocations. operations, and technical support centers throughout North America. 
Europe. and AsiaiPacific. The company provides enterprise software management. 
iechnicai support, and customer relationship management soiutions that heip 
organizations increase business vaiue from miormation technology. More information is 
availabie at  ww_w,sorttwa~~pec&um.com 

information Services had approximaleiy 1,300 employees at the end of 2Q06 

Who are Levei 3's targeted customers? 
The Level 3 Sales force targets the largest users of bandwidth, which includes RBOCS. 
major IXCs, major foreign PTTs, major lSPs and Portals, Media Companies, wireless 
companies, sateiiite companies, and established CLECs. system integrators, 
government.academia and Conlent Providers These customers are typicaliy credi:. 
worthy with iar e arnouilts of existing demand 

T O P  4 
What are Level 3's competitive advantages? 
Longhaul NeWork - Global, extensive intercity network in the U.S., and Europe with 
transoc.eanic lines in the Atlantic and Pacific. 

Meiro Network - Global and robust metro networks connecting over 5,300 Traffic 
Aggregation Points (TAPS) in 110 metro fiber markets. 

Technology Path - Levei 3 has built a network from scratch using internet PrOtOCOl (IP) 
technology. This network was built with the clear knowledge that technology is going to 
change rapidiy. The network was designed to be easily upgraded, one that can evolve 
and change as the technology changes. 

Financial Strength - Levei 3 has funded the business pian by raising approximateiy $14 
billion to date and is fuiiy funded io free cash flow breakeven. As of June 30, 2006, 
Level 3 had cash and marketable securities of approxirnateiy $2.2 billion. 
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Pricing . Low cost pricing improving With advancement in iiber and equipment 
technology. 

OptiOnaiity - Customers have !he flexibiiity and choice of SeNiCSS to fit their needs. 

Experience - Level 3 nas an experienced management team. most of whom have 
extensive backgrwnds in the teiecom industry 

OPeiatiOnai Excellence - Level 3 s  :ndustry-leading service quality enables the company 
to successfully seii services to iarger, more established companies. 

What services does Level 3 offer? 
Level 3 offers a wide selection of Internet Protocol (IP) based services witnin the 
ioiiowing segments 

Voice Services 
(3)VoiceA" Termination 
(3)VolP EnhancedSM Local 
(3)VOiPSM Local Inbound and 
(3)VoiP Toll FreeSM 

Softswitch 
(3)ConnectA@ Modem 

Internet 8, Data Services 
(3)CrossRoadsA' Internet Access 
(3)Fiex Ethernet 
(3)Flex Network iP VPN 

Transport Services 
(3)LinkAm Metro Ethernet 
(3)HubSM Private Line 
(3)Link intercity Private Line 
(3)Link Metro Private Line 
(3)Link Unprotected Private Line 
(3)Link Intercity Waveieilgth 
(3)Link Metro Waveiength 
Backhaul Services 
Transoceanic Services 

Infrastructure Services 
(3)~enterA" Coiocation 
(3)Link Dark Fiber 
:3)TechSM Services 

You can find a more detailed description of our services on our Web Site here 

TOP 

k!oowhas&Cpmpmfinanced the network build? 
Wnat is Level 3's acauisition s!ra&gy?Does Level 3 ph!gLx!y pthXmE%DicS&r 

their network andlor customer bases? 

D wiiI ~eve i3  havetopayaccesxi !a im? 

How much capital has Level 3 raised to fund its business pian? What was the 
capital spending budget for full year 20057 
The company has raised approximately $14 billion in capital lo fund the business plan 
to iree cash flow positive Capita' expenditures for 2005 were $305 million 

How has the Company financed the network build? 
Level 3's funding philosophy is to use equity for the 'up-from capitai expenditures and 
debt for 'success-based' c.apitai expenditures. 

Up-front expenses are defined as expenditures on the components of the nehuark that 
are required to be in place in order to offer services. Examples of these are the fiber, 
conduit. business support systems, etc. Eauitv is used for these expenditures because 
they are the riskier investments 
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Success-based expenditures are for those components of the network that can wait to 
be purchased ur.tii customer orders are secured. Exampies of success-based 
expenditures are electroncs. modems, etc. Debt is used for these expenses because 
the revenue stream requlred lo support the debt is more assured. 

To date. Level 3 has  balanced debt and equity issuance to fund the business plan 
Listed beiow are the Company's fundraising activities: 

1998 

$800M initial cash contribution 
0 $1 ZB proceeds from t$e sale 01 CaIEnergy Stock 
e 528 !n 9 125% Senior Notes due 2008 

5500M In 10 5% Senior Discount Notes due 2008 

1999 

e 51.68 in common equity issuance 
$1.1250 in Senior Secured Credit Facility 

Tranche A ,  $250M 
Tranche A $200M 
Tranche B $ 2 ? N  
Tranche C $400M 
Revolver $150M 

0 $823M in 6% Convertibie Subordinaled Notes due 2@09 

2000 

2002 

0 $500M in 9% Junior Convertible Subordinated Notes due 2012 

2003 

2004 

e $34514 in 5 25% Conveltibie Senior Notes aue 201 1 
0 S730M Senior Secured Term Loan due 201 1 

2005 

3880M in 10% Converiible Senior Notes due 2011 

2006 

What i s  Level 3's acquisit ion strategy? Does Level 3 plan t o  buy  other companies 
for their  networks andlor customer bases? 
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Leve! 3 will continue to be discipiined with respect to pricing and accessing the degree 
of risk associated with integrating any future acquisitions, In general, consoiidation 
opwrtunities must meet certain criteria, 

Wilt Levei 3 have to pay access  charges? 
Access charges are the fees that long distance companies pay lo originate and 
terminate their customers' calls on the iocal carrier's networks (e.g. the regional Bell 
com?anies and tne competitive local exchange carriers (CLEC)) These fees are 
determined by the FCC and are used to support phone Serwe in rural and under- 
served urban areas. 

The qrocess for determtn~ng the amount of access charges and who should pay them 
are currentiy under review by the FCC. It is expected that, over time, the amount being 
paid to the local carrier wiil be reduced and ultimatelyspread over a larger pool of 
providers. 

Levei 5 s  business pian does not assume a continuation of the exemption from access 
charges currently afforded to ISP's. 

TOP it] 
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Global Crossing- 
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SEGMENT SOLUTIONS 

CAPACITY SERVICES VOICE SERVICES DATA SERVICES 

Scalable data ti-ansport that  
leverages the most advanced 

fiber-based I P  network in the 
world. . I P  VPN sE;-"ic-s 

ATM 

Frainu W a y  

1P Ti-ans!: 

Etherr-.et Sei-vices ***. 

i'4anajjt.G Dm;al 5erulces 
^ I ^  

ACCESS SERVICES 

Our  network provides you and 
your customers access to the 

must far-reaching, fiber-optic 
network in t h e  worid. 

Metro Services 

J:lN?gra:?G 'I . L..,:al ncte.5 
ILonclon Carr'er rlinc I"' 

IP Cai--ier i b i g  * - *  
rrankf~:yl <:Zr*iet. w ! ~  

Our seamless network is fast and 

reliable, and able t o  deliver 

scalabie, secure communication 

with endiess opportunities for 

collaboration. 

e Coiocation 

Private Line 

e Wavelength 

CONVERGED I P  SERVICES 

Jun,per Elite ?ar:nersh!p 

ProdtiCs 

COLLABORATION SERVICES 

Audio 

0 Vi& . Video 

Clear and reliable voice services 

for outbound, inbound, national 

or international cailing; all with 

superior quality connectivity and 

giobal reach. 

VoKP Services 

Carrier Outbound 
Access Dii-ect" 
Link Caiiing Card" . CIC Transpot" 

Switchless l i ~  ~ NOS" 

Toll-Free" . Toli-Free Pin- . Indirect Access- . Iiiteimational Freephone-' 

PowerCaii UK Transit"* 

Pre-Selection Service-* 

One Rate"" 

* North America 

** Europe 
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Company named Capacity magazine's Best Global Wholesale Provider 

for second year in a row. 
CEO John Legei~e named Best Business Leader of the Year. 

Florham Park - November 14, 2006 -- Global Crossing (NASDAQ: GLBC), a 

leading giobal I P  Soiutfons provider, today announced i t  won top honors from a 

panel of industry thought leaders at Capacity magazine's Annual Global 
Wholesale Awards ceremony in Amsterdam last night. Giobal Crossing received 

Capacity's highest distinction, "Best Giobal Wholesale Provider," for the second 

consecutive year for its outstanding achievements in customer service, 

network availabiiity and product offerings. 

"The Judges were impressed by Global Crossing's network reach and the fact 
that its network is wholiy owned," said Mark Kemp, Capacity's CEO. "They 

liked its range of innovative services and recognized the company's solid 
financial performance." 

Global Crossing is a leader in fully interoperable, highly secure Internet 

Protocol (IP) services for carrier and enterprise customers. Global Crossing 

enables carriers and service providers to  extend their reach and increase their 
service efficiency with vaiue-added network capacity, access, volce, data and 

conferencing services tnat allow them to create flexibie, secure and scalable 
solutions for their enterprise customers. Global Crossing's strategic focus is 

cenrered on technoiogy, security, support and control, a model that  provides 

customers with outstanding support and fiexibie soiutions while enabling them 

to maintain control of their own networks. 

Capaciry magazine ais0 named Globai Crossing's CEO, John Legere, "Best 
Business Leader of !lie Year.'' 

"Johr Legere stands out a+ a visionary leader," said Kemp. "The judges 
wanted to recognize his clear and unfilnching strategy, which has enabled him 

t o  steer the company through t o  its current successful position." 

"Vision and execution are two key attributes of the Global Crossing culture," 

said Legere. "We are committed to being the recognized leader in delivering 

superior, value-enhancing IP ,  collaboration and convergence sewices to both 

global enterprises and the carriers that serve them. I sincereiy thank Capacity 

magazine and the esteemed panel of judges for honoring the company and me  
with these prestigious awards." 

Capacity's Annuai Global Wholesale Awards recognize top wholesale 

telecommunications providers. The "Best Globai Whoiesale Provider" award is 
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the highest honor a pi-ovider can receive. Global Crossing was judged by a 

panel of industry thought ieaders, inciuding Camiiie Mendier, vice president of 

the Yankee Group; Stephen Young, research director of OVUM; 3udy Reed 

Smith, CEO of Atlantic-ACM; Mark Kemp, CEO of TelCap and publisher of 

Capacity; and Bra  Hayward, editor of Capacity. Capacity will pubiish an 

awards supplement to the magazine with a full list of award winners. 

ABOUT CAPACITY MAGAZINE 

Canaciiy magazine is the oniy monthly publication that focuses on the latest 
business techniques and strategies for bringing innovation and efficiency to  

the whoiesale telecommunications industry. We bring together operators, 

carriers, service providers, metro-fiber providers, system integrators, 

equipment providers, 0% providers and end users. Capacity magazine is a 

mui t- read for all companies striving to  maintain competitive advantage and 
actiieve optimal business performance within the teiecommunications 

community 

Capacity offers a powerfui, focused and unique marketing vehicle to reach the 

most senior level within the wholesaie industry. 

ABOUTGLOBAL CROSSING 

Giobai Crossing (NASDAQ: GLBC) provides teiecommunications solutions over 
the world's first integrated global IP-based network. I t s  core network connects 

more than 330 cities in 29 countries worldwide, and delivers services to  more 
than 600 cities in 60 countries and 6 continents around the globe. The 

company's global sales and support model matches the network footprint and, 
like the network, delivers a consistent customer experience woridwide. 

Globai Crossing 1P services are global in scale, linking the world's enterprises, 

governments and carriei-s with customers, employees and partners worldwide 
in a secure environment that is ideally suited for IP-based business 

applications, allowing e-commerce to  thrive. The company offers a full range 
of managed data and voice products including Global Crossing I P  VPN Service, 

Giobal Crossing Managed Solutions and Giobai Crossing VoIP services, to  36 

pei-cent of the Fortune 500, as well as 700 carriers, mobile operators and ISPs 

ng.corn for more information about Giobal 

Crossing 

4 ,$ ?: 

Statements in this press release about expected future events and financial 

results are forward-looking and subject to  risks and uncertainties that could 

cause the actual results to differ materialally, Including risks referenced from 
time to t ime in the company's fiiings with the Securities and Exchange 
Commission. Giobal Ci-ossing undertakes no duty to  update information 

contained in this press reiease or in other public disciosures a t  any time. 

CONTACT GLOBAL CROSSING: 

Press Contacts 

Rich Larris 

+ 1 973 937 0153 
~ ; i , ~ ~ ! o 5 a l c r s s s i 7 9 . c ~ ~ ,  
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Careers 
*Our Networks 
Our Management Team 

Our Networks 
General Network Map IP Backbone Map Peering Gateways Map 

Connecting Your Business to More Business begins by delivering high speed, secure, and reliable 
communications over our more than 24,000 miles of fiber networks, to business in 75 markets spanning 
30 states and D.C. We connect to more than 7,400 buildings and pass thousands more, providing us a 
unique opportunity to meet the growing demand for new data services and to capture increased market 
share. Our optical networks are fast, powerful, flexible, secure and highly reliable to deliver a 
comprehensive suite of voice, data, dedicated Internet and integrated communications services to our 
customers. 

Click here to see our monthly network averages for our IP backbone 

Our General Network Map 

TIME W A R ~ E ~ ~ T E L E C ~  

Our IP Backbone Map 
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